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Introduction: 

Selling an owner-built house can be a rewarding but a challenging endeavor. 
Whether you've poured your heart and soul into the construction or simply 

taken on the responsibility, there are specific considerations unique to 
owner-built homes.  

In this blog, we'll delve into insider tips to help you navigate the process 
successfully and maximize your property's value. 

 

1. Documentation Matters:  

Before putting your owner-built house on the market, ensure that all 

necessary documentation is in order. This includes approvals, certificates, 

and plans related to the construction.  
 

A potential buyer will want to know that the property complies with local 

building codes and regulations. Having a comprehensive and organized 

set of documents will instill confidence in prospective buyers. 

 
2. Navigating Regulatory Compliance:  

Owner-built properties must comply with the Building Code of Australia 

(BCA) and relevant local regulations.  

 
Ensure that your construction adheres to these standards and obtain the 

necessary certificates, including an Owner-Builder Permit, Construction 

Certificate, and Occupation Certificate.  

 
Prospective buyers will seek assurance that the property meets all legal 

requirements. 

 

3. Transparent Communication: 
Be upfront and transparent about the fact that your property is owner-

built. Provide information about the construction process, materials used, 

and any relevant details. 
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Transparency builds trust, and informed buyers are more likely to 
appreciate the value you've added to the property. 

 

4. Educate Potential Buyers: 

Recognize that potential buyers might have reservations about an owner-

built property. Address concerns upfront by offering educational materials 
or hosting informational sessions during open houses. Provide insights 
into the construction process, quality of materials used etc. 

5. Professional Inspection:  

Hire a qualified building inspector to assess the property thoroughly. This 

step helps identify any potential issues that might arise during the sales 

process.  

 
Addressing these concerns proactively can prevent last-minute 

negotiations or even the cancellation of a sale. A clean bill of health from 

an inspector can also be a powerful selling point. 

 
6. Highlight Unique Features: 

Owner-built houses often come with unique features and personalized 

touches that set them apart. Showcase these aspects in your marketing 

materials and during property viewings. 
 

Whether it's custom carpentry, a unique layout, or energy-efficient 

upgrades, emphasizing these details can appeal to buyers seeking 

something distinctive. 

 
7. Accurate Valuation: 

Determining the right asking price is crucial. Consider consulting with a 

professional appraiser or real estate agent who understands the local 

market. 
 

While you may have invested a significant amount of time and effort into 

your home, it's essential to set a realistic and competitive price to attract 

potential buyers. 
 

8. Professional Staging and Photography: 

Presentation is key in real estate. Invest in professional staging and high-

quality photography to showcase your owner-built house in its best light.  
 

A well-staged and visually appealing property can create a positive first 

impression and make a lasting impact on potential buyers. 
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9. Networking in the Community: 

Leverage local networks and community connections. Attend local events, 
engage with neighbors, and spread the word about your property within 

the community. 

 

Word of mouth can be a powerful marketing tool, and potential buyers 
may be more comfortable purchasing a home that comes with positive 

recommendations from the community. 

 

10. Legal Assistance: 
Seek legal advice to ensure all contracts and agreements are sound. 

Selling an owner-built house may involve unique legal considerations, and 

having a legal professional guide you through the process can help 

prevent complications and protect your interests. 
 

11. Stay Informed About Market Trends: 

Stay abreast of current market trends and adjust your selling strategy 

accordingly. Understanding buyer preferences, market demand, and 

economic factors can help you make informed decisions throughout the 

selling process. 
 

By paying attention to these additional considerations, you can position 

your owner-built house for success in a competitive real estate market. 

Each step you take to enhance the appeal, transparency, and accessibility 
of your property can contribute to a successful and profitable sale. 

 

 


